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A Perfect Bid Event

Price Price Price (6-10% Below Market Value when Using Buyer's Premium.)
EZ Addendum Signed by You and Your Sellers posted in Supplements
Michelle is on Call for Selling Agents
She Helps Buyers or Agents Register
Explains the Process to Both Agent and Buyer
Buyers Premium Added to Final Bid Price
Concessions if any Get Added on to Final Sales Price If Any Timelines
Bid Increments (Rule under $200,000 use $1,000 Incriments on up from there.)
Last Minute Extensions (2 Minutes get added on when bid is made last second)
Notifications with Every Bid (Checking Junk Folders or Your Company Folders)
Copy Listing Agent on Details
Setting Bidding Capacity (6% below what they can bid up to.)
Once Bidding Event Ends Agent Receives MLS PSA within 24 Hours
Now it’s Just a Regular Real Estate Transaction
Send Mutual to Michelle and Title Company
Michelle Sends Title Company Invoice for EZ Real Estate Offer  

The Perfect Bidding Event  Will Start when Listing is Live on MLS





EZ Addendum
EZ ADDENDUM 




FILLING IT OUT



SELLERS NAME
ADDRESS




LISTING PRICE



STARTING BID PRICE 
SAME AS LISTING PRICE




EVENT END DATE AND TIME



READ TERMS TO SELLER
SELLERS SIGNATURE AND DATE




POST IN SUPPLEMENTS



USE PARTNER TITLE COMPANY



MLS Detail Sheet

Use your Partner Title Company
Offers Made through www.ezreoffer.com
Tips and Instructions are in Supplements
or Call You and/or Michelle 
All Bids can be seen by all parties
Online Bidding Event Ends
April 8th at 5:00pm

Agent Remarks





EZ Site

Unlimited Photo and Video's.
Map
House Details
Bid Price Accepted = SOLD PRICE

Your Listing on EZ





EZ Addendum

Listed Price $389,000
First Bid was $410,000
Seller Accepted Bid $451,000
22 Bids
Bid Event Extended 27 Minutes
Owner wanted to Accept 1st Bid
Notice Contact Agent, will be
Your Name

EZ Final Bid





PSA

Listed Price $390,000
Seller Accepted Bid $451,000
Add 6% Buyers premium

PSA Sold Price $478,590
Now it's a Traditional Transaction
Lenders only see this
Real Working Closed Transaction

PSA Details



           $451,000 x 6% = $27,060



Closing Statement

Total Commissions Added $27,060
1% to EZ Platform $4,510 (Subtracted)
Commissions to Split $22,550
Each Agent received $11,275
Michelle Sends Title Company Invoice to
reflect EZ and Collect EZ Fee

Commissions Paid



EZ FEES 
$1,500 - $5,000 CAP



Open Houses Can Produce Leads

Have a Check In Table
Be Prepared for MORE BUYERS
Talk to Your Strategic Lender about a Loan Officer Pre-Qualifying on Site
Invite Neighbors for a Private Time, usually 1-2 Hours Before Public
Have Food and Water for Neighbors
Make sure you have Help with Other Agents!
Put Up Open House Riders 2 Days Before
Have a Seller and Buyer's Guide Available to Give.
Don't be Overwhelmed with Buyers
Have FUN

6-10% Below Market Value will 
Produce More Buyers.

MORE BUYERS MORE OFFERS





WHY NO BIDS

BUYER'S PREMIUM


BID INCREMENTS

BID TIME EXTENDED

GET A PRE-LIM TITLE REPORT


WHO BIDS?

MARKETING IDEAS



EZ PLATFORM WAS FIRST


